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Abstract

As the focal point of Western economies moves from tangible
goods towards services, the interest for organising the enterprising
activity in the mode of complete marketing systems increases. Under
the new conditions, franchising gradually becomes highly popular as
a form of organising the entrepreneurial activity. As product
development involves the combination of tangibles with intangible
elements in any product, it has been observed that firms which are
producing tangible goods are using franchising to add intangible
characteristics to their products.

Eicaywyn:

Ta npoidvta kar o1 uNNPEGieC nou diakivouvtal PECW aAUCIdwY OTIC ave-
NTUYMEVEC OIKOVOMIEG TNE EUPWNNG, ThE AMEPIKAC Kal TS Aciag Katanaupa-
Vouv €va onpavtiké MEPOC TNG OIKOVOMIKAG SpaoctnpidTtnTag. YRApXouv EKTI-
prRoeIc’ 6T PE auTh T HEBOBO, OTNV apPXi TOU aIGVA MAc 8a SIAKIVERAl TO
75% TOu AlavikoU €MNOPIOU. AUTEC Ol EKTIMNOEIC €ival UNEPBORIKEC KAl
CUMNEPIAaUBAVOUY OUVABWE 6xI MOVO TIC afuoideg dikaidxpnong, aAld to
OUVOAD TV AIOVIKOV NWANCEWY Nou SiIEvEpYoUvTal NEGW aAUCiSwv. MNa g
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NPWIES, Wia AoYIKA anotiunon via tg HNA, ektiud ot autd to nocootd Bpi-
OKeTal YUpw 0T0 12%-15% (Lafoantaine & Shaw, 1998) 2

AIKQIOXpNon Kol avantugn Tou TOHEN TWV UNNPECIVV:

H avantu&n tng SIKaIOXPNoNnEg CUMNINTE] XPOVIKA ME Thv PEYEBUVON TOU
TOMEQ TWV UNNPECIWYV OTIC AVANTUYMEVEC OIKOVOUIEC. ITIC MEPEC Mag, ONoU n
OIKOVOMia Kuplapxeital and enIXEIPACEIC NoU Spactnpionololvtal OTouG
TOMEIC TV urmpecmbv3 TO MOVIEAD TNE SIKAIOXPNONE W TUNOS 0pYAvwong
TNE ENIXEIPNMATIKAG dpactnpldtntac Seixvel OTI EXEl APKETEC NIBAVOTNTEC va
KUPIAPXAGCEI G aKOMN MEYARUTEPO MEPOC TwV ENIXEIPACEWV (CWC aKOMN KAl
annou eidouc opyvaviouwyv. Fla napddsiypa, ol Ynoupyoi Naidgiag tng
Eupwnng (6xi1 yévov tng E.E.) cupdwvnoav va opyaveoouv To cUGTnpa nai-
éeiac pe Baon cundwvieg SIKadXpnong avaueoa o€ TPITORABUIO EKNAISEUTI-
K@ 18puNata. Eivalr meavé 1o napddeiyud Toug va aKOAOUBRCoUY Kal AAnol
TOMEIC 6NOoU n SIKAI6XPNON NPOODEPEI CNMAVTIKA SIAXEIPICTIKA Kai SIOIKNTI-
K@ nAgovektApata. NoARoi PEYAROI Kal CNPAvTIKOi KAASOI ToUu TOMEA TNG
AIaVIKAC NWANoNE Kupliapxouvtal and eNIXEIPAGEIC 01 onoieg eite avantlo-
oovial MECW SIKAIdXpnong A UECW KANOIOU NApSMoIou EMIXEIPNMATIKOU
TUNOU KABETWV OUNPWVIRV: AEponopIkd Tagidia, Kivnpatoypddol, eotiatd-
pI0, EKBO0EIC, UNNPEGIEC NAPOXAC KIVNTAC Kal OTABeEpnC tnAsdwviag Kai
naon¢ ¢uUONC ETAIPiEC avantuooouy TIC SpAacTnPIOTNTES TOUC MEOW CUMPW-
VIOV SIKa1dxphong h GAdou Tunou cupdwvieg ol onoieg MoipdZovtal noAnd
Kolv@ otoixeia pe thy dikaidxpnon. Zuxva autoi ol TUnol opyavwong tng eni-
XEIPNMATIKAG SpaoTnPIGTNTAC SEV UNOAOYIZOVTIAI OTA CUOTAMATA SIKAIOXPN-
ong 816T1, anAwg 6gv MNOPOUV va AEITOUPYACOUV SIAPOPETIKA. ME Tny EEE-
AIZN TV NPOIOVIWY KAl TOV EYMNACUTICHO Toug ME AuAa oToIxEia, €xEl napa-
TNPNBEI OTI aKOMN KAl TOMEIC TNC OIKOVOMIKAC SpacTnpidTNTac Nou Kupiap-
xo péAo naidouv ta npoidvta he vAiKA undotacn va ASITOUpYyoUv HE Th
MEBODBO TNG SIKAIOXPNONGE. 0TOPIKA HAAIOTA AUTOU ToU EISOUG 01 ENIXEIPACEIG
gival autég 01 ONOIEC OPYaAVHBNKAY NPWIEC ME TETOIOU TUNOU CUMPWVIES
(eTaipiec SIAVOMAG NETPEAAIOEIBWY, OAUTOKIVATWY KOl NEPINAOKwY OTNV
CUVTAPNON ToUu¢ cuckeuwv). Mia niBavA aitia tn¢ Npocénkucng MEYAAOU
EVOIAPEPOVTIOC EK MEPOUC TWV EMIXEIPACEWV VIO TNV SIKAIOXPNON i0WE va

2. Lafontaine, F. & Shaw K., (1998), Franchising Growth and Franchisor Entry and Exit in the U.S.A.
Market: Myth and Reality, Journal of Business Venturing, 13, pp.95-112.
3. Lovelock & Wright Principles of Service Marketing and Management, 2000.
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Bpioketal otnv paydaia avantuin Tou TOMEQ Twv UNNPECIOV Kal oto npo
BAnua d1avouNAG NOU QUTEC 01 EMNIXEIPAOEIC avTIMETWNIZouy?

Ti eivan Ta cuctApata SiIKonéxpnong:

‘Eva ogotnua Sikaidxpnong anotefeital and to 6UVOAO Twv enixeiprioe.-
WV NOU &€xouv unoypayel CUMBACEIC ME €va KOIVO 66Tn (Biaionapoxo n
gvtoném™® AuToC gival kal 0 AGYOC NOU N SIKAIOXPNON KAAEITAl GUPBATIKA
oxéon (61011 NnydaZel and kanola cUPBAcn) OxEon WETAEU 66TN Kay ARRTn. H
£ZETAON TNG SIKAIOXPNONG WG CUMBATIKNG OXECNG gival anapaitntn yia tny
MEAETN NOAARWVY and TIC NAEUPEG TNG, Eival NEPIOPICTIKA VIO Thv Ot BAOOC
avTiAnyn Ttng ASITOUPYIAC KAl TV WPENEINVY TOU GaIVOUEVOU. Z€ éva 6Uotn-
MO SIKQIOXpnong CUMMETEXOUV noftfoi ARNteg, Ox1 évacg. Ta va sival éva
OUOTNPA aNOTEAECHATIKG €XEl ONMAGIA N ANOTEAECUATIKOTNTA OAWY Twv
Anntwv, 6x1 pévov Tou 64TN Kal Tou ARNTN. Qotdoo, oI ARNTEG NPV and tny
unoypadn thg cUNBACNE KAl TNV EIGAYWYNA TOUG CTO GUCTNUA &€ YVWRIZoUV
TNV ohpacia Nou naidouv n unoAoInol AANTEC othy OIKA TOU Enituxia. Ol
KUPIEG EICPOEC OTO oUoTNUA &€ Npogpxovtal and Toug 64TEC, affd and toug
AANTEC. Ta xpAuata ta onoia danavd yia thyv SiIadnpIon Kal Thy Npowencn
010 ouothua &€ ta Katapdannel o 86tng, anAd To cUVOoAO Twyv ANNTWY. Agv
gival yovo o 6tn¢ 0 onoiog GPOVTIZE! YIO TNV KRR €£1KOVA TOU CUCTAMATOC,
afnd o1 annol ARNTEC. Edv, via napddsiyua, €vac AANTNG napapidZer thy
TIMOAOYIOKA NOAITIKA TOU SIKTUOU Snuioupyei nepicodtepa npoBanuata
OTOUC ANNTEC NMOU acKoUv OE YEITOVIKEG NEPIOXEC Thy Spaocthpidtnta, napd
otov 66TNn. ITNV CUYKEKPIMEVN WARICTA NEPINTWON, OTNV NERINTWON NOU O
ARANTNG eival cUVENAG NPog 6AoUC Toug ANAOUG KavOvEG TOU SBIKTUOU, ©
60Tn¢ noft SUckona Ba PNOPECEl, £0Tw Kal SIKACTIKA, va GUVETICEl TO
«an&iBapxo» ARNTN.

Ti gival Ta cuoTApaTa onoKAnpwuévou marketing

H énuioupyia nepinAokwy npoidviwv Ta onoia cuvdudlovtal UE Thv

4. Trutcko J., Trutcko I& Kostecka A. (1993), Franchising Growing Role in the U.S. economy, 1975-
2000, Springfield, VA: US Department of Commerce

5. Kwotdkng ANUATEIOG: «Franchising Nopiki kal EMIXElpnpatkhd Aldotach», EKOOCEIC NOpIKA
BIBA10BrAKN, ABriva 1998.

6. Fapdvng Baoifglog: «Leasing, factoring, Fortaiting, Venture Capital: H ASITOUpYia Twv oUyxpo-
VOV XPNPATOOIKOVOUIKWY BECGHOV OTN XW0Pa pag», EKSOCEIC ITauolnng, ABnva-Neipadc, 1994.
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NAPOXN UNNPECIQV EXEl EMNIBARE! OTIC ETAIRIEC TNV XPACN LEBGSWY 810iKNONG
marketing o1 onoieg NepINaUBAVOUV NEPICGATEPA GTOIXEIO and ta napado-
OlaKA TECOEPQA «Mi» TA ONOIa ATAv APKETA yia thv enituxnuévn S10iknon aya-
B0V UE UAIKA KUPIWG XapaKTNPICTIKA. TO evOIQdEPOV TWV ENIXEIPACEWY YIa
TNV ENITEUEN OIKOVOMIWY KATMAKAS Kal agionoinong twv Nopwy Toug, Npou-
NAPXE TOU gVEIAPEPOVTOC VIO TNV avantuén snixsipripatikAg dpaotnpidtn-
Tag Katd ta npdtuna  Twv OACKANPWMEVWY CUCTNHATWY JSIKAIOXPNONG.
Qotdoo, n YeTdpacnh tng oikovouiag and ta ayadd oTi¢ Unnpecisq gival 1o
daivodevo A n cuUVBrRKn Nou 08AYNCE Tnv aUZNcon tou evOIaPEPOVTOC VIa
avAantuén enIXEIPNUATIKAG dpaotnpidtntag 6ta npedtuna Twv OAOKANPWUE-
VWV CUOTNHATwY marketing, ota onoia ol OXE0EIC MEPWV MNOPET Va pUBMIZo-
VIQl HECW CUMBACEWY SIKaIdXpnong.

Ta ofokAnpwuéva cucthipata marketing dlagoponolouvtat and ta napa-
d001aKd d16TI cupnePIRaUBAvVOUY OTO MEIYMO TOUG OToIXEia S1oiknong tou
NPOCWNIKOU Kal TG dpactnplotntag The EnixEipnong. EEgtdZovtag Eva tuni-
K6, ouotnua oAoKANpwHEVOU marketing and tnv nAsUpd tng SikaiIdxpnone
MAoPOUME Va NapatnProoupe GTI NAPOUGCIAZEl ONHAVTIKEC OMOISTNTEC ME Eva
TunikS ouotnua dikaldxpnong, anAd Kal OPICHEVES SIadOPES. ANd TA OKTW OF
OUVORO TWV CTOIXEIWV EVOC OAOKANPWHEVOU CUOTAMOTOC marketing énwg
napoudidZetal and touc Lovelock ta Kové xapaktnpioTikd pe éva ouoTnpa
Sikaidxpnong ta %1 gival Kkoivd, eved ta undfoina duo diadpoponoiodvial.

Ta cuctatikG tou pEiyHatog marketing o€ €va oAOKANPWMEVO cuoThid
NAPOXAG UNNPECINYV

H dnuioupyia nepinAokwy npoidviwv ta onoia cuvdudlovial YE Thy
NAPOXN UNNPECINV EXEl ENIBAAEI OTIC ETAIPIEC TNV XPAON UEBASWV S10IKNONC
marketing ol onocieg NEPIRAUBAVOUVY NEPIGCATEPA CToIXEia and ta napado-
OlOKA TECCENA «Mi» TA ONOIa ATAav APKETA VIa Thv ENITUXNUEVN Bloiknon aya-
BV ME UAIKA KUPIWS XapaKTNPIOTIKA. TO evAIadEPOV TWV ENIXEIDACEWY VIO
TNV EMTEUEN OIKOVOMIRV KAIMAKACG Kal aglonoinang Twy népwyv Toug, Npou-
NAPXE Tou evaIadEPOVTOS VIO Thy avantuin eniXEipnUatikng dpaotnpidtn-
TA¢ Katd ta npdtuna Twv OAOKANPWMEVWY CUCTNHATWY SIKaIdXpnong.
QOoto00, N METABAON TNE OIKOVOMIag and Ta ayadd OTIC UNNnPECIES ival TO
daivOpEVO N n CUVOAKN nou au&inoe To evoladEPOoV VIO avantuEn enIXElpn-
MATIKAG dpacTnoidTnTac ota NPdTuna Twv OAOKANPWMEVWY CUCTNMATWY
marketing, ota onoia ol OXE0EIC MEPWY UNOPET va puBuiZovtal YECw GUMBA-
Ocwv SIKaidxpnong.

FEQPrIOZ KOKKINHEZ




Ta oAoKANpwPEVA cuoTAKAta marketing Siagoponoiodvtal and tTa napa-
O00IaKd B10TI CUMNEPIAAMBAVOUV OTO MEIVMA TOUC OTOIXEia S10iKNoNg Tou
NPOCWNIKOU KAl TNS SpAcTNPIOTNTAC TNG ENIXEipnong. EEetdZovtac Eva Tuni-
KO, cuothua ofiokAnpwHEvVou marketing and tnv NAREUPA TNC SIKAIOXPNGNG
Hnopoule va napatnphicoups 6Tl NAPOUGCIAZE! CNUAVTIKEG OMOIOTNTIEC ME
Eva Tunikd ouotnua dIKAIOXPNong, annd Kal opiopéveg Siadopéc. And ta
OKT® O& OUVOAO TWV OTOoIXEiwv EVOC OAOKANPWMEVOU GCUOTANATOC
marketing 6nw¢ napoucidZetal and toug Lovelock kar Wright (2000) ta
KOIVA XapaktnpIoTiKa pe éva cuathpa Sikaidxpnong ta £&1 givai Kovd, vy
Ta undénoina 6uo Siladpoponololval.

ZTOIXEIO TOU NPOIOVTOC KOl TWV UNNPECIWV:

ITnv NePIypadn Twv CTOIXEIWYV TOU MEIYMATOC NPOIGVIWY KAl UNNPECIWY
yivetal avadopd 1600 0Ta XApakKTNPIOTIKA TOU NPOIOVIwY TA onoia £Xouv
uAKh undéotaon 600 Kal O0ta Auia CToIXEia Tou Jeiyuatog marketing ta
onoia dnpioupyolv a&ia yia TouG KATavafwTEG. L€ AQUTA TNV NEPINTwoN, Ta
OUCTANATA SIKAIOXpNong NPoodEpouy GTov NEAATN KOIVA NPATUNA NAPOXAC
UNNPECIVV KAl UNOOTAPIENCG.

ZToIXEitt XpOVou Kol Ténou:

H petadpopd onoloudnnote ayabou o€ €va TONO0 EXEl a&ia Kai onpacia
pévov eddoov vivel néoa o KAnoio xpoviké SIGGTNKA To onoio sEaptdtal
and thv $Goh Tou NPOIGVTOC. ITIC UNNPECIES KAl OTa npoidvta NnoAAyY gtal-
PIV NOU AEITOUPYOUV HE Th NEBOGO TNE SIKAIOXPNONE, O XPOVOC NOU PEOCO-
AQBEl METAEU TNG NAPAYWYNC KAl KATAVARWGAE Eival NEPIOPICUEVOC, YEYOVOC
nou emBANEl tnv avaykn Snuioupyiag noAfwY OnMEiov NApaywyng Kal
nWANONG aUTWV.

ZToIXEIO TV SIOSIKAOCINY NOU £QAPUOZOVTal OTO ChEIO NWANCNC TOU
npoiovroc:

H Sladikacia napaywyng n diavoung v npoidviog A KANoIag unnpeciacg
neplypddetal wg pia osipd and otdsdia ta onoia sudaviZovral kar oOAOKAN-
PWVOVTAI ME MIO CUYKEKPIMEVN XPOVIKA (A AARN) aAfnAouxia. AIadIKAGCIES ol
ONoIEC BEV £XOUV OXESIACTEI A 6EV UAONOIOUVTAI IKAVOMOINTIKA SnUIoUpyoUv
npoBAnuata téoo OTouc UNAaAARAOUC TNEG ENIXEIPNONE KAl OTOUC NEAATEC. H
AvoAUTIKA NEPIYPadA TwV SIAdIKAcIKV Napaywyng, SIAVOMAEG, NOANONG Kol
UNOOTAPIENG NPOIGVIWV N UNNPECINV NOU AAUBAVE! HEPOC GE KANOIO Katd-
otnpa nepINauBaveTal ota eyxepidla Asitoupyiag ta onoia Aaupavel o

H AEITOYPFIA TOY MAPKETINIK ETA OAOKAHPNMENA ZYITHMATA AIKAIOXPHEHE
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ANNTNG Npo¢ E€taon npiv akéun unoypdwel th cuupaocn. 01 iBIEC avAyKeC
gfunnpstouvtal, ME TOV 60 TPONO Kal 0ta oAoKAnpwMéva cuctnUdtwyv
marketing. H Siadopd avaueoa otic 6U0 NEPINTWOEIC ival 0TI h guduvn
£OApHOYAC TwV SIAdIKACIOV oThv dIKaidxpnon gival dikalodooia tou ARNTN
0 0noiog €xel S1IadOPETIKA oXEon KE TOV 60TN, GE OXEON UE TOV UNEUBUVO
TOU KATAGTAMATOC O onoiog gival unAAANAOG TNG EnIXsipnong.

Q¢ anoTEAECHUA QUTAC TNE 81aPOPETIKNAG AUTAC OXEONC EXOUME ONHAVTIKEC
S1ad0PEC OTIC S1ABIKATGIEC EAEYXOU TWV UNEUBUV®OV TWV KAatactnudtwy otav
autoi gival AAnteg kal otav gival undaanfol. Qotdoo o1 SIAPOPEC AUTEG,
anoTEAOUV MIKPO HEPOC OE OXEON E TO GUVOAOD Twv S106IKACIWV NAPAYWYNC,
NOANONG, UNOOTAPIENG Kal EAEYXOU NOU £dapuoZovtal 6 KAOE ONOKANPwW-
MEvo ouotnua marketing.

AVEpnIvo SUVAMIKO:

01 NEPICOOTEPEC UNNPECIEC BaoiZovtal otnv adAnAsnNidpacn NETAsU Twv
NEAATWV KAl TV UNanfnAwy tng eniIxgipnong. 01 EVTUNWOGOEIC NOU anoKOi-
Zouv oI nendtec and auth thv anAnAsnidpacn anoteAolv éva and ta
ouoIactikotepa 6eS0MEVA YIa TNV AEIOAGYNoN TNE NOIGTNTAC TWV NAPEXOME-
VWV UNNPECIWY. ZUXVA 01 NEAATEC AZI0A0OYOUV TNV NOIOTNTA TNG NOPEXOME-
VNG UNNPECIEC BAGIZOMEVOI ANOKAEIOTIKA OTNV NPOCWNIKA TOUG KPIon onwg
auth SIaNOPPWVETAl and TIC OXECEIC TOUG ME TOUC uNAaAANnAoUC Tou dopéa
Nou NApPEXEl TIC UNNPECIEC. ZUXVA O EMITUXNUEVEC EMIXEIPACEIC NAPOXAC
UNNPECIOV Katapannouv onUaviikéG NpoondosIsC NPOC TNV KATeEUduvon £ni-
AOYNC, EKNAIBEUONG Kal UNOKIVhGNE TOU NPOCwnIKOU TOUC, EM3I1KA TOU Npo-
ownikoU nou €pxetal og enadn YE Toug NENATEC.

Mia and tic Oswpieg TNE SIKAIOXPNONC BaciZeTal oTny yyevA duvatdtnta
TOU GUOTANATOC TNG SIKAIOXPNONG va KIVATONOIET LIE EMTUXNUEVO TPONO TOUG
UNEUBUVOUG TWV KATAOTNHATWY NECW TNE TAUTIONG TWV NPOCWNIKWDV, ENIXEI-
PNUATIKOV OTOXWV UE TOUC OTOXOUG TOU CUCTHMATOG..

ZTOIXEIO NApAYywYIKOTNTAC & noiothtac: O 6poc napaywyikotnta adopd
Tny duvatdétnta Tou opyaviouou va aZionolsi ue Apioto TPOMo TIC EI0POEC
(Gvepwnol, kedANaIa, TEXVOYVWGIa) TN Napaywylikng diadikaciac dnuioup-
YWOVIAG EKPOEC (UNNPEGIES) onpavTikd uPnAdTeEPNG agiag yia toug nendtec
™g. 0 6pog noidtnta adopd tov Badud katd tov onoiov IKavonolouvial Ol
avdyKeg Kai oI NPOGAOKIES Twv NEAATWY TOU opyaviopoU. 01 800 EVVOIEC eV
gival tautéonpeg, anoteAoUv U0 CNUAVTIKG CUOTATIKA oTNV cuvtayn ENITu-
xiag KABe emixgipnong €181KA 0TNV NEPINTWON TWV NEPINAOKWY NPOIOGVTWV Kal
TWV UNNPECINV. ZTNV SIKAIOXPNON, 0 CUCXETIOMOC NoIdTNTAC, NApAaywylKoTn-

FEQPTIOE KOKKINHE



Tag kol kepdodopiag anoteNei EVYEVEG XapaKTNPICTIKG TO ONOI0 NPoUNAPEE
TNG EPapUOYNE TNG IGEAC TNG S10IKNONE OAIKAC Noldtntac.

KREeISI yIa TNV TAUTOXPOVN IKAVONOINON Twv OTOXWY TNE NoIGTNTAC KAl TNG
kepdodopiag anotenei N uAONOINON NPOYPAMUATWY ECWTEPIKOU marketing
TA ONOia £X0UV WG OTOXO TNV KIVATOMOINGN TOU £PYATIKOU SUVAMIKOU TNG
ENIXEIPNONG E TEPONO NOU Ba eNITPEYEI TNV TAUTION TWV OTOXWV TNC EMIXEI-
PNONG PE TOUG NPOCWMIKOUG GTOXOUC TwV UNANANAY.

YAIKA unGoTaoN OTOIXEiWV TNE ETAIPIKAC TAUTOTNTAC:

MNa OpICMEVOUG EPEUVNTEG N ONPAGCIA TNG KOIVAG ETAIPIKNG TAUTOTNTAC
TWV MEAWV TOU OIKTUOU SIavoung anoténece thv aitia eudAavionc twv
OUCTNUATWY SIKAIOXPNONG OROKANPWHMEVWY ENIXEIPNNATIKOV CUGTNPATWY.
Ita odokAnpwuéva cuctiuata marketing onwe kar o€ KaBg cucTnua diKai-
Oxpnong n HEARETN edapUOYAC KABE OTOIXEIOU TNC ETAIPIKAC TAUTATNTAC TOU
SIKTUOU gival €EicoU onpavtkh. Auth n JeRgtn nepIRapBAvel Tnv ebapuoyn
TWV OTOIXEiWV TNG ETAIPIKAG TAUTOTNTAG O KABE EMIKOIVWOVIAKO OTOIXEIO HE
TO 0ONOi0 €pxETal OE enadn 1O KoIvd TNC EMIXEIPNONC (KTipla, £Zonmicuoc,
OTONEC NpoowniKoU, ETAIPIKA €vtuna, KIn).

Npowénon Kai eknaideuon:

Aev undpxer npoypaupa marketing To onoio va unv adieEPOVEl CNUAvTIkG
MEPOC TOU OTNV npowenon. Ita onokAnpwuéva cuctnuata marketing, o
POAOC TNE NPOWBNCNG CTIC ENIXEIPACEIC NAPOXAE UNNPECIWY givar TPINASC:
APXIKOC OKonodg gival n napoxn NnAnpodopInV Kal GUMBOUAWY NPOC TO KOIVE-
OTOX0. ITNV CUVEXEIQ, N Npowencn avanauBAvel va nNeicel Toug Katavanw-
TEG VIO Ta WHEARNATA TNG UNNPEGCIEC KATEUOUVOVTAC TOUC uNoYndIoug Kata-
VOAWTEG NPOC TNV OEI0AOYNON TWV XAPAKTNPICTIKOYV Ta onoia diadoponol-
oUv tv gnixeipnon and tov aviaywvicué. Lo t€Ao¢ o1 NEAGTEC UNOKIVOU-
VTal va npoBouv otnv cuvaffayn.

‘Iow¢ n chyavukotepn diladopd avaueca ota cAOKANPWHEVA CUCTANA-
ta marketing pE Ta ocuotApata SIKAIOXPNONG BPICKETAI 01O yeyovég Ot
TOUAAXIOTOV OTa NPWIa otddia In¢ avantuine evog cuoTRUAaToC SIKaIo-
XpPNONG unAapxouv MEYAAEC avaAyKeC NPOowONGoNG Kal EKNaidEuong Twv vno-
Yndiwv Anntwv. MNa toug 66TEC o1 onoiol 6gv €xouv avantuEel IKavonoin-
TIKO apIBUd ANNTWY, 0 NPWTAPXIKOG oTOX0C ival n NPocEAKUCON unown-
dIV ANNTWV 01 ONOI0 OTNV CUVEXEID Ba dNUIOUPYACOUY TO CUGTNMA SIKaI-
oxpnong. H 610861Kacia autn gival cuvnBwe XpovoRopa Kail anaitntikn g
népouc (napoucia oc £KBEOEIC, EISIKO TUNO, ENIXEIPNUATIKG TUNO, CUVA-
VIAOEIC NE OPABEC KAl NEMOVWMEVOUCG unondioug KAN). H emtuxia éAou
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TOU CUCTAMATOC BAaciZeTal OTnV IKAvOTNTA NPOOEAKUONCE IKAVOMOINTIKOU
api9ou Kal noldtntag ANATWY.

TiHoAdynon Kail KkootoAdynon:

H TiMoAdyNnon ota OAOKANPWMEVA CUCTRATa marketing Siadoponoigital
and thv TIMOAGYNoN OTA CUCTAKMATA SIKAIOXPNOoNE KABWE oTthy Npwtn NEP]-
NTwon gvaladEPEl NOVOV N TINOAAYNGCN NPOC TOV TEAIKG KATAVARWTA, VK
otnv 6eUTEPN N TIMOAOYNON NPO¢ tov AANTN. Zuykpivovtac &va tunikd
cuothpa marketing pe €va cuotnua onokAnpwuévou marketing BRENOUME
0TI n ohuacia Tou KOGTOUG anokTd 1dlaitepn Baputnta Kal Kadictatal 1Ic0T-
HO TNE TIMAC EMITPENOVTAC TOV CUVUNOAOYICNO TNE NAPAHETPOU TWV KOGTOUC
AgIToUpYIac Twv ANNTWY othy SIapdpdwon NG TEAIKAG TIMAC.

H avantugn npoypauudtwyv marketing nou kaauntouv tic napandvw ava-
YKEC SNUIOUPYOUV OTIC ENIXEIPACEIC AUENMEVEC aANAITACEIC and Toug diavo-
HEfC Toug, ol onoiol e Th GEIPA TOUC EXOUV QUENMEVEG analtNoEIC and Toug
NPEOMNBEUTES TOUC. 'Eva OROKANPWMEVO cuotnua marketing nou nepIRapBa-
VEl BIaSIKACIES KAl EYXEIPIBIA ENIAOYAC, EKNAISEUONCG KAl UNOKIVhCNE NPOoW-
nikou, npodlaypadEc AEIToupyiac Kal noidTntac twv ONMEIWY NWANONC Kal
NPOYPAHMOTA UNOCTAPIENG Twv NWANCEWV ota onpeia Siavoung, endxiota
SladEpel and ta yXEIPISIO AEITOURYIAC TOU UNOKATACTANATOC NOU NAPAAay -
BAvel 0 ARNTNG META TNV unoypadn TthE SUMBACNCE SIKAIOXPNGONC. LTIC ONMEPI-
VEC CUVONKEC AEITOUPYIAC TWV NEPICOOTEPWV ENIXEIPACEWY NOU SpAGTNPIO-
nolouvtal otoug KAASOUG Twv KATAVAAWTIKOV NPOIGVIWV KAl UNNPECIOV,
Onou Kai aviaywviZovtal Ta NEPICCOTEPA CUCTAMATA SIKAIOXPNONG, N ONOTE-
AEOMATIKOTNTO TOU OUOTAMATOC SIaVOMNG KaBopiZel o HEYAnUTEPO Badud
TNV ANOTEAECMATIKOTNTA TNE EMXEIPNONG aNd TG OIKOVOMIES KATMaKAC.

ITO OXETIKG HE TN SIKAIOXPNON EPEUVNTIKG £PYO, SV avadEPETal n onua-
ola unap&ng oRoKAnpwuEVWY Npoypauudtwv marketing olute w¢ napdyo-
VIAC ENITUXIAC TV ENITUXNUEVWOV CUCTNUATWYV SIKaIOXpNong, oUte we ana-
paitntn npolndBeon via thv avantu&n cuotnudtwy. H ENITUXIa KAl N anotu-
xia KG6e snixeipnpATIKAG Npoondssiag eEaptdtal ToundxioTov o€ €va onua-
vTikS pEPOC and tnv UNAapEn OAOKANPWMEVWY NPOYPAMMATWY marketing Kai
otpatnyikng. 0 uévoc Tpdnog via va aviiingBoUpE Ty ENITUXIO Twv KANol-
WV SUcThHUATWY Evavt anAwy efval n NERETN Twv Npoypauudatwy marketing,
anAA Kal TNG OTPATNYIKAC TV ETAIPIWY NOU nETuXav A 6xI.

01 anogdoeic marketing ota cuctRUATA SIKAIOXPNONC:

H SIKaidxpnon EKTOC TNG VOMIKAG Kal EMXEIPNUATIKAC TG NASUPAC gival

FEQPTIOZ KOKKINHZ



uia uéeoéf)c vsww'aaqamr’lc’szanﬁm’onc. ZUVENQC, N SIKaIGXpnon giva Mia

oTpatnyikn d1avoung n onoia od)f)pa T0 marketing cuvoAIkétepa. Auth givai

n ©€on nou ekdpdazetal o NOANG eyxeIPidia Tou marketing. H OUVKEKPIHEVN

8€on dev eival eopanuévn afnd eANINAC. O SIOXWPIGHOE TwV OToIXEY Tou

Meivuatog marketing Vivetal NOKAEIOTIKG VIATI EEUNNPETET KABapd skna-

SEUTIKOUG Kal EPEUVNTIKOUC GKOMOUG.

H gmiAoyn g SIKaidxpnong wg HEBOB0U OPYAVKONG KAl AVANTUENC cuve-
navetal Tnv ANYn opICKEVWY anopacewy nou €xouv 18iaitepn onuacia yia
TNV SIaudpdwon autng Tou CUCTANATOC:

1. H avantugn evlg GUCTANATOC GIKAIOXPNONG CUVENAveTal Ot GTouc
NEAATEC TNG ENIXEIPNONG CUMNEPIRAUBAVOVTAI QUTOMATWS KOl ETAIPIKOT
nNeAAteC (o1 dikaiod6xol. O marketing manager TOU CUCTAMATOC Npé-
ner va AdRsl undyn tou 6t Ba npénel va diapopdwosl €va peiyua
marketing nou 6a ansuBlveTal ka1 OTouC ANNteg. H 18ikn Yaniota
oX€0n NG £TAIPIAaC YE TOUC ANRNTEC aNAITEN Kai TNy E18IKA METAXEIpION
auUT®V, KaBWE o1 tengutaiol 6ev ival oKOMPMO va aviipeTwniovial cav
nendteg, afid wg ouvepyateg. O poNog twv AnNtwv o€ €va cuotnua
Slkadxpnong givar SINAGE: ASITOUPYOUV Kai WC NEAATES, anAd KAy w¢
OTENEXN TNC ENIXEIPNONG.

2. 'Eva and ta KUpIa XapakTnpicTika tTwv MME gival n EAREIPN TUNIKWY, ypa-
NtV Oxediwv. LTIG TUNIKEG MME o1 S1anpoCwNIKEG OXECEIC UNOKABIoTOUY
Unap&n Ttunikwv S1a81Kaciv, adou To ISIOKTNOIaKS KaBEoTWE SV HETA-
BAAAETal onuavtikd. ZThv NePINTWon O TG diIkaidxpnong, KATI TETOI0
dev eival o kavovag, adou n napoxn SIKAIWUATWY AVTINPOOWNEUGNG
BaociZetan o€ TUNIKES S1ASIKAGIES Oi ONOIEC NnEpIYpAdovTal avanutika ota
EYXEIPiBGIA. 01 SIKAI0BGOX0! MPOKEIMEVOU va avandBouv Toug KivdUuvoug
nou cuvendyetal n eEaptnon and tov dikaiondpoxo, Zntouv kanoia ypa-
ntd oxESIa Kal OTOIXEiIa Kal 6sv adhAvovtai OTIC NPOPOPIKESG KAT 1diav
ouZntAcelc. TEAIKA n KPioh Toug ennPEAZeTal Kal and GTOIXEia ThG NPo-
OWMIKOTNTAC TOU EMXEIPNKATIO, aARd cav 6EiyNa opyavwong Kai ooBa-
pOTNTAC avaZntouv Kanolag NopdA¢ Ttunikd avantuglakd oxésia ta onoia
Kal MEAETOUV NpIv TV ouyypadn the cuppacng.

H 16k Ox€0N nNou Ba avantuxdei avaueca otic U0 NAEUPEG NPENEI va
Bpedei og 10opponia avaueca otny Yuxpodtnta Nou SNMIOCUPYEI N EUMOVA
OTOUC TUMOUG Kal OTtnv XaAapdtnta nou dnuioupysital and tnv EARSIPN
AUTAC. Mpénel Aoinév and th oTiyunA nou 6a kadopiotei Tl h otpatnyikh ava-
NTUEng €ival n SIKAIOXPNONG, va SNUIoUPYNBOUV KAl va avantuxdoUv TUMIKEG
S1a8IKACIEC ENIKOIVOVIAG Kal EAEyXoU METAEU Sikalonapodxou Kal SIKalodo-
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Xou. O tuniké¢ teodnoc¢ d10iknong tng MME 6nou o 161I0KTATNG-8IEUBUVTNG
Aaupavel 6Aec tng anodAoceIC Xwpic ERgyxo & MNOPEI va Asitoupynoel ota
nAQaicia evog cUCTAHATOC S1IKaIdXxpnong.

H dnpioupyia evég cuothpatog dikaidxpnong 8ev ivalr anin diadikaacia.
e 6oouc acxofouvtal Me TIC MME gival yvwotd ot autécg Sev ASIToupyouy
WC «MIKPEC MEYANEC enIXEIPNOEIGy. H SIKaioxpnoia anotensi Mia noAU KaAn
otpatnyikin marketing autd OpwC ONMaivel 0TI Kl 0€ ENINESO OTPATNYIKAC
aAAG ka1 0€ €ENNESO UAONOINGNG N EMIXEIPNCN NPENEI VA UNOOTEI KANOIEG
annayEc Kal va 31apopdPoEl TNV GTPATNYIKA TNEG KAl TOV TPONO NOU gpyale-
Tal KOl Byaivel otnv ayopd apketd SiadopetikG an’ 6t otny NEPINTWGN Nou
avantuoostal autovopa. H enixeipnon nou OE€AEl va avantuxBei ME To
oUoTnNa TG dIKaloXpnoiag sival avaykacpévn va AEITOUPYEI W «MIKPA
MEYANN gnixeipnony», S1aPpopeTiKG v 8a KatapEpel va unonoincel Ta ava-
NTUZIaKA TNG OXEDIA.

H gnixgipnon nou €xel anodaciosl va avantuxseei e autd tov Tpono Sev
MNOPEI ONWE O1 MEYANUTEPOI AVIAYWVIOTEC TNEC va SNUIoUPYACE! Eva TUAKA
avantuinc franchising, anid 8a npénsl va Siapopdwoel S1apopeTikd 6NN
Tnv dpactnpidtntd tng. MNa tnv Jeyann enixeipnon n dnpioupyia evog TUA-
patog franchising gival pia 1adikasia nou v 8a ENNPEAGEI ChAVTIKG TV
MEXPI CANEPO AEITOUPYIO TNE. Z€ NPOAKTIKO ENiNEdo autd nou anaiteital and
Mia Meyann gtaipia yia Tnv avantugn voc oUOTANATOC SIKAIOXPNOoNE Eival n
dnpioupyia MIac 1I6XUPAC vEAC ETAIPIKAC TautdTntac Kal n npdéoAnyn GUM-
BouAwv A E1I8IKWY YIa TV avantuin Tou cUCTAMATOC.

01 Adyol Nou KAvouv Thv YEYAANn gnixgipnon va avantu&el éva cuotnua
franchising (npaxtdépsucn) Sgv gival o1 G101 g AUTOUE NOU ShIoupyoUV Ty
avaykn og Jia MME va enIREEEI TO franchising w¢ povadikn otpathyikh ava-
NTUEng (EARSIPN NOPWVY) YEYOVOE NOU ENiIChMaiveETal Kail EpeuvnTiKA. H peya-
An staipia dev €xel NPORANUAO XPNUATOSATNONCG, OUTE avAykn Yia NEKtacn
TOU SIKTUOU tNE, afAnd avaykn yia al&Enon tou PePISiou ayopdac kal EAEYXo
Tou SIKTUOU TNnC.

O1 1ISI0ITEPOTNTEC TNG SI0iKNoNC marketing ota nAgioln evoc SIKTUou
franchising:

Ie gUyYKpIon ME tnv Sloiknon marketing énw¢ aokeital 6ta nAgiola piag
autévoung eNIXEipnong, n dloiknon marketing Nou ackeital ota nAaiola evog
ouoTAMaTog franchising €xgl KANOIEC S1APOPEC NOU HNOPOUV va EVIONICTOUV
1600 Ot €niNgd0 oxedlaouoy, 660 kal katd tnv udonoinon. EISIKA yia Tnv
nepintwon Twv MME nou avantdeoovTal i NoU OXESIAZOUY va avantuxeouy
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ME ouu? 10 ougtnua O GNUAVTIKOTEPEC O1APOPEC UNOPOYY va evtomoTony

oTa €EAC onpeia:

> Avavkn via ypantd, Tunikd oxedia: Eival xapaktnpiotiké twv MME va
anodeUyouv TNV XpRoN TWV Ypant@Vv, TUNIKOV OXESiwy (6x) MOvOo Tou
marketing) 816TI N TUNIKA HOPYR OXESIWV OUTE EEUNNPETET TG avdyKec

TOUG, OUTE £xel NOANA va NPOCHEPEI OE NPAKTIKG EMiNESO. Ma v avd-

NTugn OMWG EVOG GUOTNUATOC SIKAIOXPNGIAC, O1 avaykee aRAGZouv kal

TOUAGXICTOV VI AOYOUC ENIKOIVWVIAC HE TOUC ANMTEG N GNApEn ypantev

Kal avoAUTIKWY OXESIwV kadiotatal anapaitntn.
> AvAykn yia Snpioupyia oxsdiou marketing via Toug AANTEG tou SiIkTUou

napdAAnAa pe ta oxESIa NEAATWY TNG £TAIPIAC. H EMIXEiPNON Nou oxe-

314Z€1 va avantuxBgi ue 1O oUOTNMA TNG SIKAIOXPNGIag ExEl avaykn and

TNV SnpIoupyia evog £181KoU oxediou marketing nou Ba €xel 6Téxo toug

SIKaI086xoug. EISIKA TNV NEPINTWON NOU N EMIXEIPNON ASN AEITOUPYET pe

KANOIO SIKTUO SIAVONNACG G KANOIEC YEWYPADIKEC NEPIOXEC N PETARACNH

and Thv undpxouca Katdctaon kal n METARach oth Sikaidxpnon gival

apKeTa nepinAoKo ZAThua.
> AvAykKn via avanutika ox€dia avantuing tou Siktdou kal Adping otpatn-

VIK@OV anoddcewv.
> AVAYKN VIO EVIONIONO TwV ISIAITEPOTATWV Twv Siaddpwv ANNTWOV kal &1a-

MEPPWONE TV SIGDOPWY OXESIWV CUMOWVA HE AUTEC XwPiC woTAoo va

AAROIVETAI OUTE N GUCIOYVWMIA KAl T BAGIKA XOPAKTNPIOTIKG TOU SIKTUOU.
> AVAYKN VIO 4EYaAUTEPa MEYEON CUVORAIKA.

Aladoponoinon tou pEiyuatog marketing.
> AVAYKN YIQ NXaVIOMOUC EAEYXOU & UMOOCTAPIENG TWV SIKAIOSOXWV.

Xpnoigonoimvrag to marketing yig thv aZ1oAoynon £vog GUCTALATOG
SIKIOXpnong:

H ONpavTIKOTEPN NAPAMETPOC GTO OXETIKG ME TNV avAnTUEN HEow SIKaIG-
XpNonc epwTNUa anoppEel and Ty JEAETN TNG KATaAANAGTNTAG TNG MEBG-
80U Via TV avantuin piac snixeipnong. O1 NEXPI CANEPA NPOCEYYIOEIC 8-
TAZOUV TO NAPANAVK EPWINUA WE BACN TA NAEOVEKTNUATWY NOU ANOKTIOUV
TO ENiITUXNPEVa oucTANATA, OXI 0TNV BACN TWV CUCTATIKWY TOU OUCTANATOG.
Pswpwvtac £éva oloTnua 8ikaidxpnong ¢ oUCTnpa OROKANPWMEVOU
marketing pnopouus va To aZI0A0YACoUKE e BAcn Ta cuoTatikd tou.

Ta NASOVEKTAUATA NOU NAPOUGCIGZEI N MEOOBOG Eival APKETA ChUAVTIKA
G& OUYKPION ME ThV MNPOCEYYION TNC SIKAIOXPNONEG w¢ MOpdNR CUVSEBUEVN UE
tn oUpBacn Guvepyaciag:

1. AvtipstwniZovtac éva oUoTnua SIKaIdXpnong we dieph cundwvia n Npo-

v
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ooXn Jag otpEdeTal yupw and thv cUveEIcOopd Kal Ta UNOTIBENEVA
odEAN Ta onoia 6a NPoKUWouV and thy ENITUXNUEVN EPAPMOYA TNG GUU-
dwviag otnv nNpdén. MNa va npokuyouv onoladnnote odéAn and tnv
edapUOyN TOU CUCTANATOC, 60 NPENEI TO CUCTNUA VA Eival AVIAYWVIOTI-
KO. O KanUTeEPOCG TPONOG VIO TNV EEETACN TwV NPOUNOBECEWY ENITUXIAC
EVOC CUCTAMATOC ival n €EETA0N TOU CUCTAMATOS WG NPOG T XapaKtnpl-
OTIKG TOU.

. H avuueTdNIon evAC CUCTAMATOC SIKAIOXPNONE WG CUCTNHA OAOKANPWHE-

vou marketing niBAAgl Thv aZIOAGYNON TWV XAPAKTNPIOTIKWY TOU CUCTA-
HOTOC 68 OX€C0N [E TO CUVOAD TOU avTaywvIoHoU Kal 6xi uOvo oE OxEoh
ME Ta cuothpata dikaidxpnong. TOGO ol 60TeC G0 Kal 0 ARNTECG EVOIadE-
POVTAI VIO TNV NPAYMATIKA QVTAYWVICTIKOTNTA TWV MOVASWY TOU GUCTAMA-
10G, 6XI Y10 TNV OVTAYWVICTIKOTNTA GE OXECN ME Ta A0ING cuctAuata Sikal-
éxpnong. H aZlondyncn and toug AANTEC KABE cUOTAMATOG SIKAIGXPhONG
nNPENEI va yivetal ue BAoN TIC NPAYMATIKEG CUVONKEG £PAPHOYAC TOU Kal
Ox1 JE BAON CTOIXEIQ TA ONOIG TA ONOIa 8E OXETIZOVTAI ME AUTEG. Onwg
unodeikvuouv Kai o1 Lafontaine & Shaw (1999) ta otoixeia nou SnUocIEY-
OVTal 0TouG 08nyoUg eV EXOUV OXECH HE TIC NIBAVOTNTES ENITUXiag dpap-
MOYAC TOU CUOTAMATOG oThy NPAEN. AVTIBETWCE, n aZIoAdYNoN TwV CTOIXE(-
WV EVOC CUCTAMOTOC OAOKANPWHMEVOU marketing (tnv a&loAdynon apke-
TWV EK TWV ONOIiwV NPOTEIVOUV Kal oI napandvw cuyypadeic) divel cadé-
otEPN EIKOVA VIa TIC MIBAVOTNTES ENITUXIAC EVOC CUCTANATOC.

. AvTINETWNIZOVTAC TO CUCTANATA SIKAIOXPNONE w¢ CUCTANATO OAOKANPW-

pévou marketing ta onoio epappdZetar kar and anAouc AANTEC, enion-
MOIVETAI N CUMMETOXA 6AWV TWV ANNTWYV CTNV ENITUXIa EvO¢ CUCTANATOC.
Me autd Tov Tpéno o ARNTNG avTiRapBAvVETAI OTI N EMITUXIA Tou Sev EEap-
TdTal anokAsIoTIKA and Tov idIo Kal and tov 86Tn, afANd kal and Toug uno-
ACINOUC ARNTEG, YEYOVOCG TO ON0I0 SIAPEUYEI TNG NPOCOXAG TWV UNOWYA-
OV ANNTWV OTav n SiKaIOXpNoNn NPOCEVYiIZeTal w¢ SIMEPAC oxéon. O
AANTNG ayopddel ta SIKaIWPaTa evOC CUOTANATOC G Mia YEWYPADIKA
nepioxn, annd Cuyxpovwg CUMMETEXEI 0 €va oUoTnua TOU Onoiou n
avTaywvIoTIKOTNTa Eaptatal Kal and tnv avtaywvIcTIKOTNTA KABE PENO-
vwuEVoU ARNTh ( Lafontaine & Shaw 1999).

‘Otav o1 661EC avantuooouy To cUoTnud Ttoug Siauopdwvouy atnv Npdén
éva cuothpa oNoKANPpWHEVOU marketing To onoio adou SiavEUouV Kal O
unoyngioug AANTeC A Katd nepintwon epapudZouy Kal ol idiol. Me autd
TOV TPONO TO BAPOC TNV avANTUEN TOU CUCThHaTOG &€ Sivetal otnv Xpn-
MOTOSGTNOR TOUG, OUTE OTNV EUKOAIa 810iknong, AaAnd otnv CuvoAIKA
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QVTaYWVICUKOTNTA TOU OUCTANATOC. ME aUTd Tov tpéno, ny a

. ; &loAdynon

TNC XPNOINOTNTAC KAl TNG KATARRNAOTNTAG NG 5IKOI0’xpn0nc via tnvv q
. . . i ava-

nNtuEn KAnolag EMIXEIPNONG, METAGEPETAl and ta oreyg Olkovopi
K&

OGEAN OTa 0PEAN TA ONOIa NPOKUNTOUV and TNV SIKaIdxpnon oty BeA-
TiwoN TNG CUVOAIKAG ENIXEIPNUATIKAG ANOTEAEOUATIKGTNTAG NG enixeipn-
oNnG NOU XPNGIMONOIEl To ONOKANPWHEVO marketing.

H npoogyyion tng dikaidxpnong and tn okomid ToU marketing EMNEQIEXE]
Kai tnv aZI0AGYNON TG AVIAYWVICTIKAG OTPATNYIKAC TOU OUCTAMATOC, otoixeio
TO 0NOi0 &V GUVEKTINATAI OTNV NPOCEYYION HE BAON Thy OXEon 80tn-AnnTn.
H aZI0AGVNON NG £VOC GUCTAMATOG AMOKAEIOTIKG WG MNXAVIOHOU Beftiwonce
TNG ENIXEIPNOIAKAG ANOTEAECHATIKOTNTAG AYVOEI TNV ONUAGIA NG avtayevi-
OTKAG TONOBETNCONG OTNV £MITUXIa KABE ENIXEIPNUATIKNG npocondesiac,

OAoKkANpwUEVa cuodtriyata marketing Kai avraywviotiKn otpatnyikn
OTIG OPXEC TOU 210U aiwva:

Tautdxpova P TNV BEATIWON TNEG NAPAYWYIKOTNTAG OTIC KATAOKEUAOTIKEC
Blounxavieg eixape tnv avantu&én twv OAOKANPWMEVWY OCUCTNUATWV
marketing. Ita ofokAnpwuEéva cucTApata marketing, n dloiknon marketing,
gival pio Asitoupyia nou nepIAQUBAVEL EPOG Kal TN S10IKNONEG avepdmvwy
népwv, afRad Kal MEPOG TNG S10IKNONG TV SPACTNPIOTATWY TNG EMIXEIPNONG.

H kuplapxia twv ofokAnpwuévev cuotnudtwy marketing givalr npoidv
TNC avANTUENG TNC OIKOVOMIAE TwV UMNPECIVV GE OXECN HE Ta ayaeqd. To
NéPaocuMa Tou KEVTPOU BAPOUC TNG OIKovopiag and ta ayaod, sixe wg anoté-
AcoMa TO TEAOG TNC KUPIapXiag tou Meiyumatog marketing To onoio gixe tn
BACN TOU OTA XOPAKTNPIOTIKG TwV ayadwv. H dnuioupyia nepinAokwy npoiod-
VIWV Kal N avantuZn Twv UNNPECINV EIXE WC anoTEAEOMA TNV auinon tng
onpaciac tou avepanivou napdyovia otnv Siapuépdwon Tou MPEIYMATOC
marketing. O1 KATAVAAWTEG OTO TEROC Tou 20 aidva Sev ayopdZouv NAEoV
NEOIGVTa WE BACN TA TEXVIKA TOUG XAPAKINPIOTIKA TA ofoia, NAEov £xouv
dtdosi o NoAU UYNAG enineda o€ eniNESO XAPAKTNPIOTIKWY NOIGTNTAC KAl
TMAC. H dloiknon tng pdpkag (brand-management), éxovtag $Tacel otnv
KOPUDWON TN 0Tn MEOh TNG SEKAETIAC Tou ‘80, XAvel OIYa- cIya tnv aivian
NG KABWE 01 KATAVARWTEC EXOUV ANOKTAGEI NAEOV YVAON TwV NPOIOVIWV.

H évvola TtnC EZUNNPETNONG TOU KOTAvanwth Siapopdwenke e tnv Bon-
BE1a TNC EKPNKTIKAC avANTUENG TNG TEXVOAOYIAC wg h KUpiapxn duvaun Tou
marketing, napapepiZovia¢ Tnv npowdnon oto POAO TOU avaykaiou
«KaKoU». Tautdxpova, To Napadociakd spyansio Tou marketing, n €pguva
gival NAEov oTa XEPIA TV SIAXEIPIOTOV TN NANPOoPOPIaC KABWE TO KOCTOG
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anokInong Twv NANPodopINdY EXEl OUMRIEOTEI SPAMATIKG HE avTIoTPOdWC
avanoyn au&non tng NOIOTNTACG TOUG. AUCTUXWE OMWE YIa TIC ETAIPIES, N d14-
Xucn twv NAnpodopidv Nou £AaBe MEPOG ME tnv gnavdctacn tou &ia-
SIKTUOU €ixe ¢ anotéAEoua TNV SIAXUoN NANPOPOPIRV NOU KANOTE DEW-
pouvtav eUNopIKa HUoTIKA avapesa GTouC Katavanmwtég. AUTA n katdotacn
gival NAEov YN avacTpEPIMn Kadwe akdun Ki av ol ETaIpiEG anodacicouv va
anocupouv Yadikd tic nAnpodopiec nou okoniua d1€B6gcav GToug Katava-
AWTEC MECW TWV EAEYXOMEVWV anod autoug tonwv, dev eival o 8€on va
enéyEouv 10 d1a-diktuo cuvonikad EaodaniZoviac to andppnIo TWV EUNO-
PIKGOV TOUC MUCTIK®V.
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